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Day 4

Audio Challenge

Participants are challenged to
use what they learned by
audio recording themselves
presenting their Why Change
OR Why You conversation.

Then, they receive personal
coaching on the substance of
their conversation’s content
and the quality of their
delivery based on the grading
rubric.

Post Training Skills Reinforcement

Participants register for the Virtual Coach service, a decision-specific library of guides designed to
sustain skills adoption, and receive their sharable eBadge showing program completion.



